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Vacancy: Sales & account management (Junior/Midlevel) 
The Coffee Quest is a young and ambitious, social, raw coffee enterprise. We value Transparency, 

Collaboration and Quality. We operate a distribution network in the EU and USA, an export mill in 

Colombia and we serve markets world-wide. We offer an excellent platform for ambitious and self-

reliant professionals to develop skills, carry responsibilities, and grasp opportunities together with 

our international team.  

The Quest 
Currently, we are looking for a Junior to Mid-level sales professional to join our team in a green 

coffee sales and relationship management position, working directly with specialty coffee roasters 

whom share our vision. The candidate will be required to manage existing accounts, and build new 

relationships. The role will entail constant contact with Specialty Roasteries EU-wide. As part of this 

job, you will travel to both origin and destination to create lasting relationships with and between 

roasters and growers. Understanding green coffee, coffee profiles, coffee roasters needs, our 

sourcing model and the work we do at origin will be key to building these relationships.  

This job can be done locally from our office in Amsterdam, or remotely from your EU-based location. 

The skills 
All candidates must exhibit strong organizational skills and an extremely motivated, entrepreneurial 

spirit. Experience in any type of sales position and with CRM software like Pipedrive, is preferred. 

Experience and network in the coffee industry (roasted or green sales, import or export, roasting.) is 

highly valued. Regarding Languages other than English, we value; Norwegian, German, Spanish, 

Polish and/or Czech. Our market is very international, and cultural knowledge and experience in 

growth markets as per above, is a plus. Knowledge of green coffee and coffee profiling is a plus, but 

not a necessity. We can and will train you on that in-house or remotely. 

The offer: 
Gross salary range Junior: €25.00 - €30.000 depending on age and experience 

Gross salary range Midlevel: €35.000 - €50.000 depending on your level and network. 

Commission: These positions include a commission package. 

Travel and communications: included 

Pension and insurance: Not included. 

Contract duration: 12 months 

Starting date: April/May 2020 

Contact: 
Please send in you CV and Cover letter, before March 31st, to HR@thecoffeequest.com, with the 

reference header: Vacancy: Sales & account management 

For inquiries please call: Michiel Lampers: +31-6-42118558 
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